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[Abstract]

In the mail order industry, introducing a payment after delivery service will increase
the trust of customers and improve sales. However, there are some people in the mail
order industry who are anxious about the risk of delayed or no payment. So some part
of the mail order company restricts the use of payment after delivery or stops its use.
These decisions will lead to not only losing the convenience of the good customer but
also sales decline from a lack of trust. In this study, we propose a necessary evaluation
method of cash collection management for introducing a deferred payment scheme by
analyzing payment behavior of customers and also propose its evaluation system.
method for payment after delivery, evaluation system, statistical processing,

automatic learning

1. EU®IC

etk HE N HABEBGEH 2 O L 5 & 20164E B o5 Be i o5t L id,
AT AEEE6.6% 38 D6IL9400fE5 ] & 22 . SHN— A TIEATEIZ 4,300 o B & 72 -

61



Direct Marketing Review vol.17

720 104EHTD20074EE L R B 185 L. b hBEVWAKETHERL TS, —/ T,
WL, BESILREN TV 2008URTH %, @EHRTTH 058 LEiEni,
BB O KIEZRBINE b 720, BEEZOREAARRPEL 5. T2, sFRNREEFE
Bo7zo, RHIEEREZZIT TS, ZITWLEEOR2EPAETH LI Lrb, HEL
EERWMNONL L E, PIREEICEREL TW5,

Wi EEUANC S . — OB 2B EWRFHEE OO, HEE N7 7V 5bifz
B\ BMDIED R o7l BB EmAHETH 572 ) 55— ADFAET B T
PArzd . R&ERINOFEE LTHWONEZ LYy M — FRFIIBWT, XY 7
A XPRDOEBENNS, 7 LTy b — FEFHROK 2 WEES —HOEH 2 FERICL AL
FHMEIFAAET 5o ZOMNKE LT, 7L Yy b — FEERlERGEREELEN 7L
Ty b A — FERO X0 EE 2 IERARD SN T w5, WG ICPCIDSSO 2
PRERDZD, 7 LTy M — FEREZIERE - Il & 35 % ORI ELSER,
R LTEHAHEI A ON TS, — T, BEIGEHEES L. HENOBEHL AT
B7200—2L LT, WhWLBIWIRFEEZRH L Twd, ZOWRFEHERZ, 7L T v b
71— NG EOMAE#E LR E T, RALRREEETBHIUTRV2O, &R
TATERTHFE T 2 Z LKL, BILWIFIZ, BRSO W5 MmN Th 63
ZAT) 720, BmE R L2BRIREL T L v, 2oZEnSH, LYy P A—F
HHROWWAVIZ L HAHELZBMTZ 2E0, B2l mHETH- 72D T TV
BEXAINDLZLHMMTE 2720, HEPODEHAHL I ENTE 5,

BECRFERA L BERRERERrORL L, HEPLOBHEEZEONL L
Ty LD ETHE W) FEDRD L, —F T REDILILITEE O LIRS FE L Tw
5720, LI OBIER RILN 2 EOREDH T S,

WEBEHEEZDAT =7 FINVF =12 > T, REBPOFTH XY v 2 70—
X MERITETOHEELRIBEL 25, FICHRILVIRFORERIUL, B O ROI2K
179 5 CTHIRY A7 DA U 5720, GBI 0B E b, L L, BIRER
THEBGEHEER THMOBERIZB VT, HIldT2Z & L2TE LRV, RIFETIE, P
O H2OHENPAEZE T 5L TOMHZ ASHEE LTHEEL, AHEZT LD
AL BERAEEN S, REMPUEHEHTOFE2RET 5, 256123, BEEOEE
W HEL P LR SNIAET— 7 28I AGHERPLREASE L WERWGEL 72,
DFER BRINCIRTFIT BT 2 A I HEH 2 L3 2 W R 2 R E T H 2 LT
725

2. BEIRFTOEOINEE

AT, AAERIPCEBIZE$ 2 BATHIRIC O W TS 2 L L2, @R omsex £
A CHEBEOMEBEBIERA 12 X B BRI TF OAEFIPE PLTE IO W TOFAERR 2R

62



2018 3 A

R

2.1 B{EICET BEITIRA

REMPEFEICB VT, IR Z 8 E T b v —foBE 0§ 2 B8R, &
WG L 75, BIRICHT 201781, FITHEHAERLERICHEE T 508 Tirbh
TWwb, HHid (2000) HEFAEDT ¥ — FRERICEH LT, BIRROGIIZ X 5%5%
FEWEHRE L TWde /MRS (2007) IZRTH A RS 20t R & L 7oAt S A o X s
PRIRZ LT BENTHNR20% VL L E U722 & 2R L7z, /hillh (2012) 12X D, E#HEDG
BFIZBIF 5 RERIROFEF L LT, @LAEVICE23ROMGEEE LTHFEHEDORER
W7u—oREL, EFCHHERLIT) 2 & TENTHE 217b T ARNEORIRNFER &
FIFCwd, HEAVZS T (1999) 12X 2L, ZHEROFHRELWME L OAFERE S
Moo, LaL, HERECBT 2 ERIIMEIINZE & X, BREIBICBT 28R,
HZ & 2B ENLE 2L LTBY, BERGEEOEREIRR S,

HEEEMA b 77— (2005) IZBWT, 7 LYy bAh— P, J@UuEERe#io
TEFE. SR GEMHD S, MEZHT A2 LT, BRENZ L2VwEEZ L
A b Ly A& # 2 20%H10 L 723 L Tw 2o @EIGEE. AAMERRE O @
HCdh ) A TOEMDIE & T ) R S R MEEROEEMK CGEHNETH %,

WEBGEOBIRICE T 2078 L LTiE, S (20152017) 12X 2 H DT TH 5,

2.2 BIEARFERIC K HEILLVREORELUNEE

WEWGEEE BT 5 BIIPRFORENPEER 70— — b L7z b O % [X5K2-212
Ao BEUVIRFEOLA. MR EEIRET 5. BEKREHELOBILVIIFIL.
il AR U 72 AAFRRIC & TR ICRE LR T % MERGTEFEEDOS {13, XM
Hix, BERQ2EBEELZREL TWb, TOHK, BIROFEREMNER & 7 5 RILEFE DK E %
I 2 S 10H B L 22IBEIC T > T b il 5. BiMoORERAET—5 O
WRETIIIA LT IDVELEZNETH b,

ParnE G . BRI MR L 2RI, S Al E I Y E=2 VAR N7
PEERICHS L, ¥HE27I). IVESZZ VAR MTREMERTIE, N—a— F%
OCRICEEIRE N7 MM FE LS R ZHEF T EAF v F—CTiwAWD . AEWHHmT — 7 % 1E
T 5o VER SN AGTERT — &1, RFEAATEH L L2 R THRERZEFHFERIIRE SN
b0 NEWWMT — % 225 L@ EWEHESR L. THEEH Y X7 20 WMHH 52 EF
FaF =7y F VT L BRINEHEDN LIAAREIT ) o B DI b -/ t4a,
RHERATSHD S BEBREHEBTNFTLOTHAEESND, BEBEHERIL. ZITH
ST EHEAEEREZRA L, RENNEHOWMZRET I 5, 2B, BMEREREEL T
b, TOXHMHZEZ TAE SN WEREIZOWT, Mkl L CTREBIIUER %) 5.
BRI M BUE, MENGEHREEZE T L ICHEL TV S, —HKIIZ3~ 6l DB 2 1T

63



Direct Marketing Review vol.17

> TWhb,

ZDRAEDZFIIUE, —EHOBFEREHEFEE TIIAELENL EITAERIE 2 &
T s LI, ZORLHEEET T v 7 ) AN EIEN S SHRIEEE ZIINT R VR
A MZBEMT 5. 1~ 24EF58 L TH RV OYEIZ, EBT AR E1£9-6-3 (2016)
WO &, MEPGEICEVAEL-EREEES L THEDOFICHAL, L9 AEmINE
BT 5

RARPEEHICE R 2 A1, BHERBRIN 2 5o, BIEROBEHEL LIFs 2 &
Ty A ETA2HEPTFEING, Ll @EICERIRE X T 2741, TR MAENY
B2 TR, BE»SOFEEHA, WG #HROEE 2 L) i dbH 5, Lzh> T,
AEROHERZW S0 L, LEIS U T2 i U530 kAU, #hE 24 mIY
EHREBEZT) L WREE RS, Lo L, ERIIUERIZC oA BRI S 7z
BREETIT) 720, i L 07— 2 507217 Tl HUAFEORBRIKAET 2 L 590 ED
tEInsd,

R%22 —HMAEREEINEET O—

HifFHE &0

ARSEINEE Sy =SinE TR —
— :
=] eI A

TR XY

=] "
58 -REERE
AR
HIFFR &Y AEWE
SL=WEEREEL - EEAL |

CABEY

—3 1

HiTF R XY

WA XD
0= 150 K BRI =y
D

RAE

2.3 KEONEEICHhHhDEH
WEWRTEDRINNTEFIZ BT 2 B 2 HEE T 5 IR A D %0 R 5. RAEIIIC
RPN Z VERICEN L 2R A TETOERIDPHEST 570 Thb, LarL, #@EKR

64



2018 3 A

X%2-3 Bk - BEKICL LI —MNELER - BA—E

FRER (B
ZRFHE BN TR - JEEANT A& SR
- %

SVE=

RATFEH 14 90~95 [
FHE

A 1% 10H 10H 17H
=77

SN 14 10 9

B AEHR

7 — & fhiH

1[5 10M8

=

a8
=1

BEL 1[8] 5H

i 18 82 [ 62 M

BEAEEHEIC
FEL
*FL T 30~50%

a5t 10H 117 M 79H 25 EE

FEHELDBILCPFE Z MG L TIT) 7203 EHE I X P 25T 5 2 L ABLETH 5,
REFPEEFICB T, @R -FHERICh2 5 N EBHO—E% XEK2-3R T,
MR TIE—BMICHBEREENTF2FH L 2BERM T TS, REITRT L
BY, HETBMIRZ R TS ELENSZ ) 1ITH 20 . EENTF 2R 5 L7915
Mho FRIVGEHRITK LT, HETIMEIRRZ X T IUL, N2 T35 o EHAH
2% %o REVEREOHIZIZ, XM HZREL COAHEEDNFET 5720, RIAVEE
W L CBRIRZ R % T 4 2 ik, AEZ RO L3RBT E L, Lo, BHEkEE
FNZHRET B L. BHABOMINC G723 TR, BEPLDZ L — L2825,
AR, BILTFIIH DB EFHEICIE. ETOBEMIHE L-H%IZ, KE240 X9
VAR AT PR AR R B AT T B AR 2 4REE L. AR R B AR I SR TR T 5
VDD 5 B ORI S TRE SN 1S 720 O FERREIEH SN S,
T, 7Ly M — FRBOIETERR LR T 2 2 L TE S, BREHD» ORM
TR CTRAEINEZ, MEH72) OFRASHEIHEI SN, e Tk
IR B2 ENTE D, WEBEHEZ L. INOOEMXE R T 2 5l % 455712
fibewE FI2, RENPEEH ORI 2 I L TV 5 2 E05% v BRI TIF O i % i)
T LTHh S, EHEEMI#TT2F Tl 2ERELDPLT N0, ETOBRMMPHEL
THhHIRMOFIIZITH) 2 &id BE L@ EIEE X RV, 207D, BIICax by
I2b—Ya YTV EHAHOFMZ T2 2 L0 EE LD, TD72D, BIEWTIFED

65



Direct Marketing Review vol.17

AEEPMFELZREEL, FEOAES TR 2L, I AP Ialb—Y g 50
el b, TNICE - Ty FRUVEBECTHILVIFICLELZBHONHEAL 21T S &8 TX
L1720, EEGBEBEO—2 L LTl A2 AW REE 22 5,

Hg2-4 HBINVRECH,IEMEE

HH Cinz=a N B OHE
HitH R (sn) - (Z sn)
sn=1
TENAFIRE A ") B HEE SNH =(SN * h)
4 ok c
Hif 2R () SA = (z sa)
sa=1
NG fH 0
@) PN=() pn)
pn=1
Mo Lokt *) F RIEA TR+ okt PNK = (PN k)
ANehH )
22 PA=() pa)
pa=1
BYRIRE AR (ro) R6=(§:m)
re=1
B RIRFEEE A ® FARRA AR -3 A S+ RCT =(RC * t)
72 U5 E A
RABEETCRN | (0 | BR-HEILRME~50% 3
IC = (z Ic)
lc=1
o ! C
L (c) = e
cl=1
Tk (cr) | MeEM-RHATEEE=11F47 | CR
D DOFHEIR _ SNH + PNK + RCT +LC + CL
- SA
Pk (ca) | MEFEFARHFIHSE=11HT | CA
Y DFHRHR _ SNH + PNK + RCT +LC + CL
- SN

3. BILLVRBEDEOINEIEFHESE

ZbHZ b, BRELEWVHEFICHT 2E010C, RERIE A EIEISE] S Tw 55
AT 2 HENRINE CTHAEL LD o722 803D %o BREWTEFEED BRI E

66



2018 3 A

e LI 5 7201213, REFIGE O FMiASE TR 5 2 LB HETH 5, 04
MIE RO, 205 BHOKRETIHET 2H05TE S, LrL, EBIChDro72%
HIATEE LaHii 3 2121, BEEF ERICR D, RO TOUED E2 5720, @fER5eH
EFZOREOFHIRE L L CINEYTH 5o A IS 2 RN 2 7201213,
AERETFMT2LEND L. FUMLZAEENL, 222 EHEZH B LT 2 L
T& 5%, 72, PUlINIZAGHEL M- 725Ml 7 % B LT 2 FBEBGEERIC L
THHEBEHRTH S, LhL. 2L, ASE - BEFI, OERFFHLLTYS
720, /NROERCTEREALT 2 F5, FRFHISRO SN, T2, BILWERICEL T
DB WK - a— Nty — - k) EIdRR), EHEREPEOSNL 20, ikl
MATEB AN A DI Vo EHEFE OB NS, b & O ERIC X 2 HRAF 2 5 <
RKOTWE, TNEZEE 2 T, MBI X 2 04 UE BRI )5 5 & kit 35 2 &
X, ECLAEBHETH S,

3.1 F—5DLE

ARWFFETIE BERC R R IR B O R 7 2 @ EPGeFEE Ao 2 THE . 2017
A ORI 2 ) 72 CE RO A Z T 720 2B, RS 7— 5 o tkmEE %
M#E3 LR T ZNEROIERCEMZ, AALRES - RS, B3 bhish, Cit:
780, DAL AR TH Do Tz, BBIRE L CTERMLIO~-T0E M 04 TH 5.
fRE LTt 44LL SICWEBDS AL Y TH b, BB, FAHOEINNIC LD, RFEHIFEELL
MNOFENIEE RIS LCHERHALE T 5,

Hx3-1 FAT—2DEMHEER

T—F R F—2 DR
ZEES SEILIEOND 2 =— I BREE
Hifir B FashE BEN S HE L2 A
A4 H BEN 2 E=RBER T E LA
BREAGR PR E 100 & Lz & 20 BEASSOEE

3.2 BILWVREDAZRERBAZEOHR

Rt s N7 — 5 2RI, FFZEF SIS H A5 AEH $TOHBEZNThE
SEL7z0 AT ABHEBE T 5, KIS, ASHEIFIC w AEETL, REESIINL
2o WfRIS. AEHEmEOMKE ., R TR L. KASHEOLREZH ML 72,
SIS N HEOBBIZ b Y F < F D720, 10HEICRM L7290 o7 — 5 %4
#32, 331K T,

67



Direct Marketing Review vol.17

KK3-2 4HRBEASROLR X*X3-3 4HRBALROHR

ASEHORE | A | B# | c#t | Dt | w00 ————
0~10 3748% | 5518 | 6179% | saden || 2 i IS
11~20 61.62% | 7873% | 8692% |  74.60% || 0% y Dt ——
21~30 6976% | wa7a% | 9009% | stows || ras // —a
31~40 To4% | 8oa1% | o181 | sl ol /e it
41~50 7447% | 9057% | 92.61% | 8692% || sox - cit
51~60 7589% | 9144% | 93.05% | 87.65% || 2°% ==t
61~70 7977% | oLsev | o406% | s872% || o -
71~80 81.06% | 92.09% | 9446% | 89.57% & o,w? vﬁ %{,@ Q;? (,»ﬁ @,«“ NN;P ,,»*"D’B
81~90 82.06% | 9230% | 9463% | 90.06%

3.3 FHOAERERZBAERZOERA IS A

AEICHB Lo ASE iz 1 c7:0, ZNENOL X NI AR ERK LTz, MFE
34~ 3T7IRT o ANEREWRT T 7, BRASRLITNMT 7 7 TRL TS, KA
DhHbHTTTER-T. EROFHE LT, WESHH EF TICAEDOE =72 F R LT
WLILETHD, 72, E—7 2 BETREAICAEHEIZIRS D OD, 15~ 20H ITHh )
THEAESFEDBEMT 2235 5. 2. BRI Z & L -1r8 & Bbh
%o

HET S E LT, Btk - CkE - DAEIZOOH O FE S TR ALEFEH90% 2 48 2 5 D IZxf
LT, AtLIZ80% B2 2 FEETH B0 AfLIE. BWSHOY =27 HD1IABH720) DAED
WD, MO RTh v, ORI T, L% LEWAIEBE DS AT
LD LHERSING,

%34 AtERX T T L %35 BHERX T T L
RMASE A®E RMASE AE
100% 12.00% 100% 12.00%
90% 90%
o - 10.00% T - 10.00%
70% L 8.00% 0% - 8.00%
60% 60% -
50% 6.00% 50% 6.00%
40% 40% it
30% Il - 4.00% 30% A L 4.00%
20% +H b 2.00% 20% 1 b 2.00%
10% Mﬂﬂ 10% -+
0% - - 0.00% 0% - - 0.00%
0 5 10 15 20 25 30 35 40 45 50 55 60 65 70 75 80 85 90 #EBAX 0 5 10 15 20 25 30 35 40 45 50 55 60 65 70 75 80 85 90 BAM
K*3-6 CHEXNT T L K*&3-7 DHHEX T T L
FMALE AgE RiA L% pe-<
100% 12.00% 100% 12.00%
90% 90%
e - 10.00% T - 10.00%
Uy F 8.00% i - 8.00%
60% 60%
50% - 6.00% 50% - 6.00%
40% - 40% -
30% - 4.00% 30% | - 4.00%
20% - L 2.00% 20% b 2.00%
10% -+l 10% -
0% + + 0.00% 0% - - 0.00%
0 5 10 15 20 25 30 35 40 45 50 55 60 65 70 75 80 85 90 #EBAL 0 5 10 15 20 25 30 35 40 45 50 55 60 65 70 75 80 85 90 #BRH

68



2018 3 A

3.4 FHALBHIC KD F v+ v a1 T7O0—5HE

BEPSDOAEIE, THTHRE IR LZ2HA v v ya7u—3wHshs, #fE
WeERE LT, F vy a7u—%5Hiid 5 FE07% < BRERED v, RESCTIE,
MEOF v v v 27— BWGEET 5 72012, AL HE daywe 7 1 TEE L LEE
filis 2 HEEIR—RET 5,

day, ., = (z%gjzn) (X1)
ndid, AT TORMBHETH S AGHBDORETH 5, pnid. AHEL 513,
0HF TOERAEHEE Y., 5. 90H F TORAENEE kb, AT L - TEK
D ONTEAOFEHH A XFK3SIZEKL L. il ko7 —% /K& Lz LT, F
YWAGSHEZREI L2 ZOWE, CHAYFASHEIOLH &2 0 HEWERLTWE Z
Ell B, AFREIE, FIETICOREE L 2L B0 178H LMD AR THILE R W &

D

XI%&3-8 44t DOFHALBE

Aft Bt Ctt D i =i
ERAL B 17.8 12.0 10.1 13.5 12.5

4. BILWVVRED A TR T AT

ABFFE T, WEBEGEEADRILCIFICB T 2 NS RIE M OREE bz HIE
5o TN LAHMIARZERELT B 720, 5 MBUIIE S WBEGEFHEE O AT B OHE
BT 5 TEZRET 5. SHETHER L ASHM 2R MERE, 77 7R, 515
BRI TRITE L EEA 6N, BB TRHINLT T 713, R zEtr) 2
ETRHROAGHEBEHET LI ENTE D, ZOEERZ RO BEBRGEHEED
HEEHI§ 2 TEZRET %o

4.1 HRRZREIES
WoF—2 2T, BB TERIEINZT T 75056, B8RRI 217

Of:o

4.1.1 At OFRRZERERI

AMDEED 7 =5 % v THM A MIB B IE AT 217 > 720 RIREUTR T ZOR
OEFRIIK2TH ) HBEC BT, BEL TS, OB, FER A e RBIE
0.7233% 72 %

69



Direct Marketing Review vol.17

y = —0.0187x — 15795  (3X2)

H&4-1 AT OEHEY ERTERFED

0 T 1
(L 20 40 60 80 100
-0.5
o
% 1
- . .“ .O ve=-0-0187x% -1 5795
1.5 — 2 y =-0.0187x-1.5795
¢ R?=0.7233
g 0 )
.;'~.~\
D
2.5 b o’e *
onsee, % -
_3 M.ﬁ” '~. =~
S
-3.5
A£BHE

4.1.2 Bt Oz EEIRES

Bt OFERED T — ¥ 2 v THM 2 GUE R BGRH 217 o 720 BIFR4A-21T8T, ZORED
MERIER3TH D NI B TIZ, B<HEGLTWS, O, FEFAR TSR
1209499 & 72 %

y = —0.0304x — 1.313  (3)

XF4-2 BHOIEHEI% & MRFZEBIRD R
O T T T T 1
0.5 20 40 60 80 100

o y =-0.0304x - 1.313

=15
5 j R?=0.9499

4 RN

A£BE

4.1.3 CH ORI EEIBI
CHOFEBED 7 — 5 % I CHM L MBI R 2175 720 MFAITR T Z OO
FRIER3TH D MBI BV TR, AL T . R, SR A E R B

70



2018 3 A

08332& 7% %,

y = —0.0282x — 1.5002 (3)

X34-3 CHOIEHEE &R EEIFES

O T T T T 1
-0.5 LL 20 40 60 80 100

15 1o, = y = -0.0282x - 1.5002
" R?=0.8332

A£BH

4.1.4 DO BRI

DD ERD T — & & v THM R BILR ER T 247 > 720 HEAAITRT . 20RO
MR IE4TH D MBI B W TiE, AL TY A, ZORE, S G A JUER KIS
08332% 72 %

y = —0.0282x — 1.5002 (X4)

X3R4-4 D OIBHBEEE & R EEIF A

0 T T T T 1
0.5 JJ 20 40 60 30 100
w1
N .15 A ".~°; y =-0.0251x - 1.4235
' oo R? = 0.8554
7 e !
®
o
25 o

%"% 0%y o 0 _%®

4 @

A£BH

4.1.5 RS ORIERRET IV
MWEOEBEDO T — 7 #ia L7 — % 2 W TRIBHL R AT 247 - 720 IFR4ABIZR T
AMAREROIRREIRETH ) AT BV TE, BRGEAL TV 2, ZOM, i

71



Direct Marketing Review vol.17

A ULEFRE209385 L 72 B o
y = —0.0281x — 1.3597 (:X5)

XR4-5 4IRS OEKEL ERTERFEMT

O 1
g 05 20 40 60 80 100
.1 _
15 y =-0.0281x - 1.3597
' R*=0.9385
.2 »l

-2.5
-3
-3.5
-4
4.5

42 F&H

PERE L7z 7 — 7 2 HRO7HIBEIRE TV & 4EERZR o ERE 7V % iR
L7z0 BB BB BB O 5 70 2 BEMGCFEZT UL TH 205, HBILVIRFOAE
e, HBEYEIGEIEOE A D S, Y PIEEO RWCH £ ¢, HF R bR
REHTHIENTEL, Lol @EHRRHEZTICL T, BEHFBETVIZIESDE
BT %o AT, OO ERNEZBRTIICES LI LR L, FFEL UL 722,
S5HEVEL OMEBRRFEEEN LT —F EIET L L L BIC, ZEEHR MR 4RI
EHOMLENPSOLT) Y 72 FAER, &5 FEN LICHY MGHifFETH 5.

XI%4-6 MRREEGEICEK 5 LR

- 0 1
g 05 D 5 1015 20 25 30 35 40 45 50 55 60 65 70 75 80 85 90
4 Atk
.............. B E
------- CHis
- = - - DS

At S AN
TIELLE

72



2018 3 A

5. 8DbIC

R IZBW T, BE T2 5 ASHE0H F TICHIW LAZBZICER L. A%
fikL B % AT 9 SIEIRE TV 2 B Lize € ORE, Wrse T2 5 A4 HE90H £ <.
HB IR R O AR S RO RWCHEF T, HF B L HIEREH
FTHIENTELZZLET, RLHHTE L Z LR TE 72,

PHASFEORRINEILERTETVE, ASGKOTFRNTE 2RERIEEFHH O Y —
WELTHWSEZ LT, —EDMIH O RIEAEZE % [FEMA & L EBHB§ 5 2
ENTED, BIVIFLALTEALF Y v L2 70— ICREZ KL L BENEHES
. BEASEO PSRRI, T EOHHICE > TAREIC RS F vy vaTu—%
HOWHALZIT) 2 ENfEE b, ¥y v ya7a - LI, B RE
GAEDREL 2 0, RETREM I X FE S V2 Tid e < MU X B HESEE
RHEEPS 7 L—20, BEOY 27 2 EH MBI NS,

G LD ZOBERGRFEEDP S, AT = ZWET 2 LIS, HBH O
WraefAaEa, oI RERMRERIPEEBATRE L 222 X 912, MR LIS AT
Thbo

[F515%]

AW D720 SHI T2 TR R OB X ) EHH L BT E T
Eo. NGE ) SHREC 2278 CRIAFERFBE €Y % 2RISR O HE RIS 5% 12 3
CEHCZLET

[BE ]

CRARALENEN HAEENGGE & [20164R 8 (CFR284E L) @8 IR5e7E Lo w»T .
Aug.2017,

- HEAME, EE BT I BT B BRI WO RN S FEICE T 200587, SR
VAT LERCLAAF RS R 0. Mar.2017,

- B, HEHEAZ BB RIEIC BT 2B O AT EHGROME", 20134 BN LAY &
2FER4, 1F4-2, Jun.2013,

- BB RARHERL, HHADZ S E RIS B U A BRI RNE", AR 61N
Wy A7 sWf7E4, 1S-14-054, Nov. 2014,

- SRELEE, EARTEAL, EEHRIZ AR W5E ST BT B ik o AL S AT o FIRRALS
B9 % EZ%57, 20164 B N TAIRE A R ER &, 2G5-0S-25b-2, May.2015.

- HCBAR . EARHERD, HHANZ ARG ICB I RN L BIREAT O 720 OBK X 5
P77, 20154F FE RS A R ARO63IM T A 7 A F7E 4, 1S-15-023, July.2015.

73



Direct Marketing Review vol.17

- HBAE, R E e, EEHANE AR RGeS RIS B T S eI O R 2 RIS 5 T
VT X LOHFE", 201548 T P Sk EFE 5 2K 2. PR0032, Nov.2015,

- BUGAEE, i AZ A W98 F T BT B B W B o i HERE A /5 157, Direct
Marketing Review vol.15. pp.57-60. Mar2016.

SR R, KA #E— IR BIT 2 BRER AT A AR KRR E L
TOFERS L OBHMRIRDEM", BV R AR FAR 31 (2/3). pp. 241-255. 2000,

SN TLHLA, A ORER. "R R O BX IR I BT 2 BHRIROR, B AR
%29 (1). pp.65-74. 2007

NI RGO BERGE X LETFH LAENT Lo ) EEIICO % 5 B U0E (FFE
WIS ENT B0 KRR RINEHR ) ", BEHEFEB VL1, nodld. pp. 26-36.
2012,

CFHRM B [RECERERBEORICEOIDFIL? |, HEBPY—7 74 ~ 7 HfE~NL
A7 T pp. 44-46, 1999,

‘[CRM T2 | 7 L7 &y r—IEii OB RER 2 25, A4 % ¥ A7 & THEE L
HEBP~Y—47 74 v 7 HFEEHA b7 73—, 14 (10). pp. 8891, 2005,

CUREARGHGE AR RO ZofioiEe e BEEE SLkeskEEoFE N,
B JT. https://www.nta.go.jp/shiraberu/zeiho-kaishaku/tsutatsu/kihon/
hojin/09/09_06_01.htm

- Hiroki AZUMA, Masakazu TAKAHASHI and Kazuhiko TSUDA, “Building
Knowledge of Customer Distinction for Safe Transaction in the Mail Order Industry”,
ASIC2013, Dec. 2013.

- Hiroki AZUMA, Masakazu TAKAHASHI and Kazuhiko TSUDA, “A Study on the
Effect Measurements of Credit Reminder in the Mail-order Industry”, ASIC2014, Dec.
2014.

+ Hiroki AZUMA, Masakazu TAKAHASHI and Kazuhiko TSUDA, “Understanding
Customer Characteristic of the Payment Trends in the Mail Order Industry”,
ASIC2015, Oct. 2015.

74



